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Senior Bank Debt (Wells Fargo)



Wells Fargo Homebuilder Banking Overview

• National coverage model w/ over 20 highly

experienced bankers + analysts and operational

teams

• Balance sheet strength, scale and industry

commitment

• Integrated coverage model with dedicated

teams covering debt, investment banking /

capital markets, mortgage, insurance, rate

management, wealth management, ect.



Wells Fargo Homebuilder Banking Focus

• “Builder 200” focus

• Project Specific AD&C, Entity Level Borrowing

Base / Builders Lines, Unsecured

• Public / Private Models

• Syndication / distribution / capital markets

• Long term focus on relationship building with

goal of being considered as a trusted advisor.



Wells Fargo Homebuilder Banking - Deals



• Many markets likely in later innings with regards to pricing

• Early / middle innings with regard to volume

• Banks take a  long term view, with focus on high quality borrowers + real estate. 

• Senior bank debt is designed to be “last loss” component of capital stack 

• Commercial bank model does not tolerate losses – Needs to bat 0.999

• Loan structure and pricing remains reasonably disciplined

• Significant increase in debt requests for large A&D transactions. Very limited appetite 

industry wide. 

Wells Fargo Homebuilder Banking – Cycle 

Overview



77

“We are willing to take risks when we understand them, and we avoid or minimize 

risk where we have no competitive advantage or limited experience.”

- WFB Visions & Values


